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If you have business¥
in South Africa, % _
we make it our business t6o,
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Our Gold Class is designed to give you the most comfortable
business trip. There is extra space and privacy for you to work and relax.
: By flying full economy fare on any of our international flights, you'll
% : enjoy our Gold Class service. And that includes a special seat
A reservation when making your booking. Special ticket folder for your
Gold Class identification. Complimentary cabin amentities. Choice of
main course on the menu. Once you arrive in Johannesburg, -

R ‘fhene s a domestic flight network of jets at your dispossal. So make
a5 an»g)gecuuve deas;on ﬂy GoldClassonS,AA
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Contact your travel agent or Jardine Airways.
Flight Enquiries: 5-774626 Reservations: 5-775023 Fares & Ticketing: 5-262245
Hong Kong Office: Rm. 702 New World Office Bidg., HK. Tel.: 3-7225768 Taipei Office: 66 Nanking East Rd. 4/F, Sec. 2, Taipei. Tel.:'394-5423-6
Tokyo Office: Akasaka Lions Bldg. 6/F, 1-1-2 Moto Akasaka Minator-ku, Tokyo. Tel.: 034701901
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There’s a lot more where this came from

This is the first 350 megawatt
steam turbine generator supplied
and installed by GEC at Castle
Peak ‘“A’" Power Station.

GEC is supplying and
installing four generating sets with
a total output of 1,400 megawatts
at the new power station. '

'Steam-to-set on the first
350 MW unit was achieved ahead
of schedule. Construction of the
second unit is well-advanced with
steam-to-set scheduled for March,
1983.

GEC will also be supplying
and installing the generating
equipment for Castle Peak ‘B’

Power Station where four

660 MW units will be
commissioned between 1986 and
1990.

GEC is widely involved in the
development of Hong Kong. From
the Castle Peak Power Station,
Mass Transit Railway, Aberdeen
Tunnel, to lifts and escalator
systems for residential,
commercial and public buildings,
traffic control systems, every
type of electrical installation and
street lighting.

Backed by the resources of
Britain’s biggest electrical and
electronics engineering

organisation, GEC Hong Kong
works in three major groups:
Utilities, Trading and Contract.

GEC Hong Kong is an
experienced and professional
organisation which is playing an
essential role in Hong Kong'’s
development.

GEC Hong Kong

One Hysan Avenue Causeway Bay
P O Box 15 G P O Hong Kong
Tel: 5-7902828
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Membership

Chamber membership at the end of
October was 2,828, an increase of 17
over September and representing 213
new members since the beginning of
the year. Members will be pleased to
know that their membership fees will
not be increased for 1984. Chamber
finances are in good shape at present.

Trade

Hong Kong Trade Fairs

The first leg of the Chamber-sponsored
Hong Kong Trade Fair, featuring
industrial products, took place be-
tween 24th and 29th October. There
was a good participation by 105 local
and overseas companies taking space
and a further 36 otherwise represent-
ed, including national pavilions organ-
ised by the U.K., Australia and Aus-
tria.

The attendant Conference on Political
and Economic Developments in Asia
in the Eighties with keynote speaker,
The Hon. Henry A. Kissinger, took
place on 28th-29th October, with some
160 delegates attending. )

The General Committee was officially
represented at both events by Mr, S.H.
Sung.

A second leg of the Trade Fair devoted
to consumer products will take place
21st-26th  November,  Twenty-six
members will participate in the Cham-
ber Pavilion, which will be located in a
prominent position in the exhibition
hall.

West Europe

Orders received by Chamber members
participating in the Berlin ‘Partners for
Progress’ Fair amounted to HK$3.6
million, with further orders worth over

Jirmmy McGregor

Reports...

HK$8.6 million under negotiation.
Despite a smaller number of Hong
Kong exhibitors, this represents a
higher per company result than in
recent years. The Chamber’s Buying
and Selling Mission to Spain and
Switzerland, carried out following the
Berlin Fair, received firm orders of
HK$3.6 million, with further contracts
of HK$7.5 million being considered.
The mission was led by Mr. J.B.M.
Litmaath.

Mr. E.U. Lyen represented the Cham-
ber at the German Asian Information
Conference held in conjunction with
the Berlin Fair from 23rd to 30th
September.

China

A group of seven Chamber members
visited Xiamen between 22nd and
24th October. Discussions were held
with senior officials in charge of the
economic zone.

Japan

The Chamber was represented by Mr.
Dennis Ting at the Yokohama Confer-
ence for Economic Development in
Asia from 24th to 28th October. A
total of 100 delegates from Asian
countries attended,

Two separate Japanese trade missions,
sponsored respectively by the Kogo-
shima and Fukuoka Prefectural Gov-
ernments, visited Hong Kong during
the month, Both missions were seeking
to promote Japanese products as well
as to buy from Hong Kong. As in the
past, the Chamber assisted these
delegations by providing contacts and
information,

Labour

Joint Associations Committee on
Labour Legislation

A meeting was held on 12th October
between Chief Executives of the
Chamber, CMA, FHKI, EFHK and
four board members of the Hong Kong
Textile Conference which represents
14 leading textile/garment factories.
Subjects discussed included the pre-
sent consultation procedure for em-
ployers’ organisations represented on
the Labour Advisory Board and
possible inter-organisational coopera-
tion on the development of labour
legislation.

Proposed Insolvency Fund

Members were invited to submit views
on this scheme aimed at protecting
workers - displaced from companies
going into receivership. This is being
examined by the Home Affairs and
Industrial Affairs Committees.

The problems of labour legislation are
also featured in the November issue of
The Bulletin.

Committee on Terms and Conditions
of Employment

A consultative paper produced by the
Standing Commission for the Civil
Service on allowances paid to civil
servant was considered on 20th
October. A submission to the Standing
Commission has been formulated.

Education

The Chamber’s contribution to local
education is not often highlighted, but
October proved to be a particularly
fruitful month in this area. Among the
activities in which the Chamber
engaged were:- o
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The Hong Kong

Essay Competltl :

,8 4 Sponsored by the Hong Kong
General Chamber of Commerce

& The South China Morning Post

Over $5000 in Prizes

Hong Kong students undergoing a full time
course at tertiary level can enter this English
language competition with an original essay
on business and economics related topics.
Choice of four subjects. Generous cash
prizes (first prize: HK$2000)
and consolation book prizes.

Look for further details in
AR ST T T A R RS

The South China Morning Post

or apply to ‘The Hong Kong Essay Competition’,
Hong Kong General Chamber of Commerce,
GPO Box 852, Hong Kong.




a) C.B.l. Scholarships
These are awarded to local gradu-
ate engineers for on-the-job train-
ing in the U.K. The Selection
Committee is chaired by Mr. John
Weedon. A preliminary list of can-
didates for 1984 is now being
drawn up and the Selection Com-
mittee will meet on 6th December.

b) Foreign and Commonwealth Office
Scholarships
These have been introduced by
H.M.G. for post-graduate courses at
British - universities, polytechnics,
etc. Candidates from a wide variety
of disciplines will be eligible and
about eight awards are expected to

be made in respect of Hong Kong.

Harry Garlick C.B.l. Representative
in Hong Kong assisted the British
Council and the British Trade

The Chamber
in Action

Commission in consideration of
selection arrangements.
London Chamber of Commerce
and Industry Commercial Examina-
tions
Hong Kong students achieved
particularly good results on a world
scale in this year's examinations,
with a total of 14 awards being
made in the gold, silver, and bronze
medal categories. The London
Chamber flew out a representative
to participate in a ceremony jointly
organised by the British Council
and the Chamber,
d) Essay Competition
Members may have seen in the
South China Morning Post publicity
for the Chamber’s own Essay Com-
petition on business, economics,
management, etc. subjects. | believe

—

C

this will encourage consideration of
economic issues by students at
Hong Kong's tertiary educational
institutions.

Appointments

Mr. Albert Gazeley of Stelux Holdings
Ltd. was reappointed as the Chamber's
representative on the Labour Advisory
Board, and Mr. A. Gopi of Gopi Tex-
tiles & Industrials Ltd. as the Cham-
ber’s representative on the Clothing
Training Authority. The Vice-Chair-
man of the Shipping Committee, Mr,
M.H. Liang of Island Navigation Cor-
poration Ltd., will represent the Cham-
ber at the Panama Canal Symposium
to be held in Tokyo on 11th Novem-
ber, 1983.

Od
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Hong Kong and Luxembourg

Luxembourg —
and its Hong Kong connection

Art Buchwald, the American comic

satirist, once suggested the Soviet
Union and the United States should
settle their differences by waging a
very limited nuclear conflict in Lu-
xembourg.

Buchwald’s piece was intended to
mock the “limited” nuclear war
concept rather than deprecate Luxem-
bourg, which is the world’s 25th
smallest national or administrative
entity. But to Luxembourgers it was
just another example of how the world
fails to take Luxembourg serious-
ly.

It may be of some consolation to
Luxembourgers to know that an
increasing number of Hong Kong
entrepreneurs don’t share the way the
world generalises about tiny Luxem-
bourg. After all it is 10 times the size
of Hong Kong and it has only about a
fourteenth of Hong Kong’s popula-
tion — less, in fact, than Shatin, for
example.

According to Michael P. Bamberg,
Vice Consul in Hong Kong for Lux-
embourg, the Grand Duchy’s many
attractions have over the years been
recognised by a number of Hong Kong
belongers, hungry for foreign passports
and not necessarily thinking about

GRAND-DUCHE
BE
LUXEMBOURG

Luxembourg’s extraordinary natural
beauty.

But Michael Bamberg, who doubles
as executive assistant manager of the
Hong Kong Hilton, says most Hong
Kong inquiries usually dry up when
the inquirers learn it takes 10 years
to acquire Luxembourg citizenship,
including five years of continuous
residence.

Presumably they prefer, like a lot
of others, to stand in the queues
for ultimate citizenship of coun-
tries that require less onerous qualifi-
cations.

Michael Bamberg who is Hong Kong’s
only real Luxembourger, suggests the
practical way to get residence in
Luxembourg is either to invest there
or to get a job in the Grand Duchy. It
is not a bad place to go because with a
per capita gross domestic product of
US$12,570 it has a slightly better
standard of living than the United
States itself.

Besides its diminutive size Luxem-
bourg, sandwiched between Belgium,
France and Germany, has many other
similarities with Hong Kong that might
make the Hong Kong immigrant feel at
home. Nevertheless, he may not en-
joy its higher corporate taxes. The

foreign banks there don’t.

One of land-locked but pictur-
esque Luxembourg’s advantages is that
it is centrally situated between big
European trading countries somewhat
the same as Hong Kong is favourably
located at the cross-roads in the East
Asian region,

EEC Partner

It is a staunch member of the EEC,
Former Luxembourg Prime Minister,
Guston Thorn, is current EC commis-
sion chairman. Hong Kong should per-
haps be thankful Luxembourg doesn’t
campaign to cut our textile quotas —
or, if it has, it never has been reported.
With a population of 271,100 Luxem-
bourgers and 94,000 foreign labour
“guests” (mainly from Southern Eu-
rope butalso from Britain, Belgium and
Germany) it isn’t much of a market
for Hong Kong manufactures., How-
ever the Hong Kong General Chamber
of Commerce, in its continuous global
search for markets for Hong Kong
goods, did in 1980 send a trading
mission there to try to do what it
could.

A report on the Chamber’s files
says it got excellent cooperation
from the Luxembourg Chamber of
Commerce and it came away with firm
orders for $500,000 for watches,
electronic calculators, garments, jewel-

Gross Domestic Product at
Market Prices per Capita (US$)

Luxembourg 12,570 |
Germany 13,310
Belgium 11,820
France N.A.
Italy 6,910
Netherlands 11,850
Denmark 12,950
Ireland 5,190 |
UK 9,340 |
Greece

4,210
|
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Hong Kong and Luxembourg

lery, travelling bags and sundries.
Another $1 million in orders was
under negotiation.

The Luxembourg Chamber made the
visit a two-way affair. It organised for
the Hong Kong mission Luxembourg’s
own exhibition of consumer products,
including wines, milk products, canned
food, meat and sausages, small ice-
boxes and refrigerators, cigarettes, etc.
Members of the Hong Kong mission
expressed interest in some of these
items. Luxembourg, Moselle wines
have indeed for a long time been sold
in Hong Kong by an agent and a
Chamber member, H. Ruttonjee and
Son Ltd.

Chan Woon-san, now Senior Manager
(Certification) at the Chamber who at
that time managed the mission, says he
believes two-way trade with Luxem-
bourg has developed modestly since
the mission’s visit.

Retail business there, he says, caters
for more than the local population.
Because import taxes are lower than
some surrounding countries, people

from neighbouring provinces in Bel- |

gium and Germany do some of their
shopping in  Luxembourg City
(79,000).

Nonetheless, Hong Kong's two-way
trade with Luxembourg hasn’t yet
grown to the extent that warrants
keeping official statistics.

Chan Woon-san says the Hong Kong
mission was entertained well by the
Luxembourgers. Because Luxembourg
is such a small consumer market it
doesn’t often see many foreign trade
missions.

There are probably other latent
reasons for the cordiality the Cham-
ber’s trade mission generated. These
begin with both Hong Kong and
Luxembourg being fervent free tra-
ders. They share, too, a common trait
with the populations in many other
small countries that have limited
natural resources (Luxembourg has got
iron ore). They are both hard workers.
Labour is not cheap in Luxembourg.
But generally it is well-skilled and its
price, when productivity is considered,
is cheaper than most places in Europe.
Luxembourg hasn’t had a strike in 60
years, which is a good indication of its

stability.

Luxembourg, like Hong Kong, is keen |
| began the Cargolux freight operation

to develop its own export-led indus-
trial base. It offers numerous induce-
ments for industrial investment (See
Page 17). It has Goodyear Computer-
land, Monsanto, and Electrolux from
the United States and Fujitsu (Fanuc)
the micro computer manufacturer
from Japan. It would welcome any-
thing from Hong Kong, especially
“finishing plants for textiles and
electronics.

Its current problem is its own very
modern steel industry, Arbed. The
company has capacity to produce 5.5
million tonnes annually but only has
an output of 2.6 million tonnes in
sales, It is US$1.6 billion in debt. Last
year it lost over. US$400 million.

Needs to Diversify

If Arbed failed Luxembourg could lose
half of its industrial output that is 20%
of its GDP. It now has one of the
lowest rates of unemployment in
Europe.

That could become the highest per-

centage. Arbed employs 20,000 direct- |

ly and another 20,000 in support and
service industries — 40,000 in a total
workforce of 150,000.

The need to diversify the Luxembourg
industrial base, therefore, may be
more pressing than diversification is in
Hong Kong. Hence, the Grand Duchy
has only this year appointed an
Englishman, Stephen H. Miller, as its
first Trade Commissioner for the Asian
region. He resides in Hong Kong.

|
[
|

track record locally. He began 20 years
ago in shipping with Wallems. He

out of Hong Kong and later became
that freight airline’s Asian regional
manager. (See Page 21).

Cargolux takes advantage of Luxem-
bourg’s central geographical location
in Europe as a transit centre for Hong
Kong air cargo that is trucked to the
consignee’s door within a few hours in
15 European countries and to 11 capi-
tals. It is something like Hong Kong’s
re-export business only simpler.

It is a sort of Antwerp or Rotterdam
for air cargo. And, incidentally,
Luxembourg is on the Rhine and
Moselle rivers.

Luxembourg’s location on the Euro-
pean cross-roads also has other poten-
tial advantages to Hong Kong manu-
facturers. Finishing plants established
there could turn Hong Kong garments

| and even watches (say, by just adding

a strap) into EEC-made products:
Hong Kong, at least potentially, could
thus recapture its lost French watch
market if somebody hasn’t thought of
it already.

Because Luxembourgers are free tra- |

ders at heart it is hardly likely they
would object to using -their small
country for such purposes any more
than Hong Kong entrepreneurs would
object to exporting shirts made
basically in Shenzhen and finished in
Hong Kong.

It is certainly no different to Hong
Kong’s domestic consumer exports
being sold in Luxembourg City to
shoppers from Belgium and Germany

Stephen Miller has a proven business | eager for bargain. Or, Hong Kong con-

International Comparison of Standard of Living -

Countries Passenger cars
Luxembourg 448
Germany 367
Belgium 312
France 337
Italy 301
Netherlands 294
Denmark 278
Ireland 203
UK 271
Greece 89
*per 1000

Television sets* ‘Telephones*

293" 547
311 434
286 352

© 372 415
220 318
290 486
323 ‘609
207 174 -~
317 480
127 281
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Hong Kong and Luxembourg

sumer goods reaching Luxembourg
through other importing EEC partners.
In fact, the common free trade trait in
both the character of the Hong Kong
entrepreneur and the Luxembourger
creates a potential for joint-enterprise
in exploiting the opportunities Lux-
embourg presents. The Hong Kong
belonger is likely to be the more
experienced free trader. His expertise
would be welcomed in Luxembourg.
Capital ought not to be much of a
problem. Luxembourg is a relatively
recent financial centre in Europe.
Many of the foreign banks that have
helped make Hong Kong the third
financial centre of the world are in
Luxembourg. Two Luxembourg banks
are involved in deposit taking com-
panies in Hong Kong to do trade
financing. They are looking for oppor-
tunities for helping with capital
investment in new ventures in Luxem-
bourg.

The two DTCs, like their Luxembourg
parents, have substantial Belgium
equity. Luxembourg banks need such
support because its small population is
not a large base for client deposits
which are the name of the banking
game since syndicated loans have had
to be recycled in so many recession-hit
countries. Luxembourg is trying to
make up for this by making it easier to
open a private bank account in any of
its banks than it is in Switzerland.
Luxembourg has two official curren-
cies. Its own franc and the Belgian
franc.

Financial Market

The establishment of the Hong Kong
and Singapore financial markets has
also caused a number of foreign banks
in Luxembourg to re-weigh the need
for their presence in Luxembourg.
They came because of restrictions in
their home countries and they have
found Luxembourg’s corporate tax
structure onerous,

Their tax problem has been solved to
varying degrees by the liberal-minded
Luxembourgers. They turn a'blind eye
to their crediting their home offices
with a substantial part of their profits
for services rendered. Some pay tax on

(3 7
-
Bty i
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less than 50% of their real profit.
Some foreign banks have nevertheless
pulled out of Luxembourg. But others
have come in to take their place and
the Luxembourg financial centre re-
mains at about the same strength as it
built up to in recent years (See Page
17).

Last but by no means least, the
Luxembourg financial centre is of
considerable interest to a lot of asset
owners in Hong Kong in these times of
uncertainty about Hong Kong’s future.
Luxembourg has very liberal laws
about setting up holding companies.
Banks in Luxembourg can act as
domiciles for such companies. They
can easily form holding companies,
manage them and even provide the

=

board of directors. Of course, they
are not taxed,

Local bankers admit they do have
Hong Kong companies that have taken
this precaution. But they are not
saying how many there are nor who
they are.

Hong Kong fixed assets transferred
into holding companies (reverse take-
overs) in Luxembourg suddenly be-
come foreign owned and their value
may be denominated in United States
dollars rather than Hong Kong dollars
in their balance sheets.

The number of Hong Kong companies
that may have done this is about as
confidential as at least Britain’s
negotiators are on the 1997 talks in
Beijing. O
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Kredietbank S.A. Luxembourgeoise |

Our Presence in

Hong Kong and Asia

KB Luxembourg (Asia) Limited

PRINCIPAL ACTIVITIES

*  Accepting deposits

* Dealing in foreign exchange and money market

* Dealing in gold

* Managing and participating in loans

* Managing, underwriting and selling equities, bonds and other instruments
* Managing investment portfolios

* Providing corporate advisory services

* Financing trade

The Bank of East Asia Bldg., Telephone: 5-211406 (General Office)
16/F, 10 Des Voeux Rd. C., 5-259231 (Dealing Room)
Hong Kong. Telex : 61270 KBLUX HX

S. A. Luxembourgeoise

43, Boulevard Royal
L-2955 Luxembourg
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Hong Kong and Luxembourg

Tiny country in its
second industrial revolution

—

Luxembourg points with some pride
to what it calls its second industrial
revolution. In the early 1950s it began
diversifying its industrial base and now
has over 60, mainly foreign, industrial
investors producing, assembling and
distributing a broad range of products
for export.

The first industrial revolution followed
the British discovery of how to purify
iron to make steel. The discovery
opened the way for Luxembourg to
exploit in the second half of the
19th Century its vast deposits of iron
ore in the south of the tiny Grand
Duchy.

This transformed Luxembourg from
one of the poorest agricultural coun-
tries in Europe into one of the richest
in per capita terms, despite its almost
complete dependence upon foreign
imports for the essentials of life.
However, it is now beginning to look
as though, to a certain extent, the
move toward diversification has been
too little too late.

In 1974 Arbed, the main steel pro-
ducer, was on the crest of a wave. It
had swallowed nearly all its national
rivals and was effectively a vast multi-
national conglomerate with interests
not only in Luxembourg but also in
France, West = Germany, Belgium,
Austria and even in South American
mines.

It employed more than 100,000
people. That year Arbed made its
biggest-ever profit.

However, the good times were about
to come to an end. The year before,
the shock waves of the first massive
rise in oil prices had hit the Western
industrialised countries. Suddenly the
bottom fell out of the steel market.
Production abruptly fell 28% and

Arbed found itself in the red, where it
has remained ever since. Since then it
has shed nearly a third of its work-
force as the demand for steel has
continued to decline.

Over the last few years rescue and
restructuring plans have succeeded
each other with grim regularity with-
out much improvement in Arbed’s
financial prospects. Experts believe
further retraction must be made to
restore the company’s viability.

The latest Government plan to further
reduce the Arbed local workforce to
about 12,000 has run into confronta-
tion with the trade unions. Hitherto
industrial action has been unheard of
in Luxembourg thanks to a system of
automatic wage rises linked to cost of
living rises. But the harmony that has
existed for so long is now threatened
by union resistance to limiting index-
linked wage rises to 10%. The Gov-
ernment has backed down on its pro-
posals.

11,000 Jobs

Meanwhile the gravity of the crisis for
the steel industry has not gone away.
In these circumstances it is not diffi-
cult to understand why Luxembourg
points to its successful limited attempt
at diversification. The 60-odd new
firms have created 11,000 new jobs.
One of the biggest is Goodyear, which
arrived in 1951 and has built a tyre
factory and technical centre to serve
European markets. Other American
newcomers include Dupont de Nem-
ours, Commercial Hydraulics and
Computerland. The latter is opening a
distribution centre near Luxembourg’s
airport.

Concurrently with the new drive to

diversify, Luxembourg has improved
its communications. The airport has
been extended, the railway system
electrified, canals built from the
Moselle River and a scheme begun to
provide hydro-electric power.

The search for foreign industrial
investors to take advantage of the
Luxembourg investment climate of
natural and enacted inducements has
now spread from the United States
and Europe to East Asia.

Stephen Miller was appointed last
August as the Grand Duchy’s Trade

Commissioner domiciled in Hong
Kong but with responsibilities through-
out the Far East. Ted Thomas is also
employed as its public relations
consultant.

Stephen Miller, who has worked in
Hong Kong for 20 years, says there are
four ways in which Luxembourg can
help Hong Kong investors:

Land: There are industrial estates
located in various parts of the country.
Rental on these estates is at the
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LUXEMBOURG

a strong position

e T ? f

¥ s N7 oot s 5%
Amongst the fortresses of Europe,
Luxembourg held for centuries a position
of paramotint importance. Considered
impregnable, its possession was
continuously disputed by all the major
Europcan powers.
After the dismantlement of the fortress,
Luxembourg has become more and more an
international meeting-place in the heart
of Europe.
A large number of European Institutions
have chosen Luxembourg for their
headquarters.

The international vocation of the city has
been emphasized by the remarkable
development of its banking sector. It is now
a financial centre of world renown.

I thokexss o Fhaope
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Banque Générale du Luxembourg
is one of the oldest and largest banks
of Luxembourg.

Our active participation in the development
of the financial centre has enabled us to be
at the forefront of Euro-banking and our
specialists pride themselves on the first
class service they are able to offer you.
Our services range from opening a simple
account to the management of your
portfolio and include all securities and
foreign exchange operations as well as
deposits of Euro-currencies.

We also participate in the issuing of Euro-
Bonds and the granting of Euro-credits.
We assist in the incorporation of holding
companies.

Participate in the advantages deriving from a Luxembourg banking location!

Banque Geéenerale
du Luxembourg

27, avenue Monterey L-2163 Luxembourg Telephone 47991
Telex 3401 bgllu - 2742 gblexlu (Arbitrage, Eurocurrencies) 2471 bglbo lu (Securities - Trading)
Representive office Hong Kong: 28th Floor, Belgian House, 77/79 Gloucester Road, Tel. 5-8230566 Telex 66911



Hong Kong and Luxembourg

nominal rate of Flux1,000 per hectare
per year. Though the land is not for
sale there are superficial rights attach-
ed including the ability to mortgage
the land. The estates are fully equip-
ped with roads, drainage, electricity,
telecommunications etc.

Financial Assistance: The general rule
is that financial assistance should be
carried by three parties equally. These
include: the Promoter; the Govern-
ment; the Bank.

Fixed assets can be financed as fol-
lows: cash grant from the Government
of 14% as investment realised; loans
from the Government investment
company at 4.5% interest.

Fiscal: no income tax on 25% of
profits for first 8 years; a 14% tax
credit on investment in equipment;
accelerated depreciation for equip-
ment,

Stephen Miller believes there is tre-
mendous scope for joint ventures
between Luxembourgers and Hong
Kong entrepreneurs. He says Luxem-
bourgers are more often bankers
and diplomats rather than traders or
manufacturers. Luxembourg needs the
sort of expertise Hong Kong business-
men have gained from their own
experience.

Where he thinks Hong Kong invest-
ment in Luxembourg would be mutu-
ally beneficial is in the establishment
in Luxembourg of Hong Kong fini-
shing factories. In garments and

R e e——

this could

he thinks,
improve Hong Kong’s export volume

electronics,

because the products finished in
Luxembourg would qualify for distri-
bution within the Common Market
without restriction.

Closer to EEC

Stephen Miller says finishing factories
would bring Hong Kong manufacturers
much closer to some of their most
lucrative markets. It wouldn’t cost
much in investment capital.

Some other parts of Europe offer
Hong Kong manufacturers the. same
facilities. But Stephen Miller sees
Luxembourg as having more of the
free trade environment that Hong
Kong entrepreneurs are used to.

He says there is a complete absence of
bureaucracy. He says it is possible to
even get an appropriate minister on
the telephone when an industrial
investor has a problem,

Language, too, presents no difficulty.
Luxembourgers nearly all speak Eng-
lish, German, French and Dutch. A
good secretary can communicate with
anyone in Europe and do business for
her boss.

He points out Brussels is only two
hours drive away, Paris 3% hours,
Frankfurt 4 hours. Europe’s modern
roads and railways as well as air links
put Luxembourg in the centre of
15 countries where Hong Kong has

markets.

In his 20 years in Hong Kong Stephen
Miller says he believes he has establi-
shed for himself something of reputa-
tion as a troubleshooter. He says when
he worked in shipping for Wallems he
helped first bring Russian ships into
Hong Kong to compete with some
conference lines.

He says it got him ostracised from
local shipping cocktail parties. But he
did a good turn for Hong Kong ex-
porters and it shook the shipping
industry up.

Later, first as agent and then regional
manager for Luxembourg’s Cargolux,
he helped solve problems for Hong
Kong manufacturers who over-com-
mitted themselves with orders they
couldn’t deliver in time by sea.

He first chartered them planes to get
the tail-end of their production runs
on to seasonal markets on time. Then
he helped them progress to planning
production schedules that provided for
the final end of a run to be sent by
scheduled cargo flights and still make a
profit.

Stephen Miller says he was also one of
the first to arrange the consolidation
of a number of small air shipments so
that small manufacturers could take
advantage of cheaper air cargo rates.
He says sending consignments by air
might be 7 or 8 times the cost of
shipping by sea but there are some
savings in using cargo planes. These
include reducing the time a manufac-
turer’s money is tied-up at high
interest rates in the cost of raw ma-
terials and other over-heads. There are
savings also in insurance cost,

There are savings, he says, for the
European importer, too. He can carry
smaller inventories and have stock
replenished more often. This is the
trend nowadays when importers make
their profits not so much out of
standard goods but smaller orders of
more innovative products.

He sees the finishing factory in Lux-
embourg as a further extension of
this same development. a
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Hong Kong and Luxembourg

A financial centre hurt by
our own centre’s growth

The most dramatic example of the
diversification of the Luxembourg
economy has been in recent years the
establishment of Luxembourg City as
an European financial centre — much
the same as Hong Kong has done with
even more success in East Asia.

The absence of many of the restric-
tions and controls imposed in other
countries, particularly in respect to
minimum reserve requirements and the
free movement of capital, induced first
major German banks, then Scandina-
vian and others to set up operations in
Luxembourg in the late 1960s.

There are now 115 established in
Luxembourg with a total balance sheet
in March 1983 of 6,000 billion francs.
The importance of their role as em-
ployers and taxpayers cannot be
overestimated in maintaining the
country’s economy in reasonably good
health despite Luxembourg’s problems
with its steel industry.

Average annual growth rates in recent
years are about 25%.

Though this growth was helped by
some advantages inherent to the place,
it is largely due to external factors.
Foreign banks eager to enter the
international markets are hampered
in their home countries by restrictive
regulations. Examples are: the interest
equalisation tax
Bardepot and capital flow restrictions
in Germany, restrictive measures and
high costs in Switzerland and rigid
exchange controls in numerous coun-

| tries.

As a consequence or in the expectancy

‘of such obstacles, from the 1960’s on,

often in groups of one nationality,
banks have come to Luxembourg
where the conditions for establishment
were favourable. The absence of those

in the USA, the.

constraints which a monetary policy
applied by a central bank imposes, and
the entire freedom of capital flows
across the borders which the dual
exchange market (with the Belgian
Franc) makes possible, are the major
characteristics of the liberal environ-
ment in which banks can develop their
activities in Luxembourg.

Moreover, the political authorities are
fully conscious of the fact that the tax
system is by no means attractive to the
banks, and they strive to eliminate this
disadvantage through partial reforms
of the tax laws and through the
negotiation of additional treaties to
avoid double taxation.

Stability

Luxembourg also offers advantages in
other fields besides the strictly finan-
cial one. Among them are its political
and social stability, its central geo-
graphic situation enhanced by good
means of communication, the availa-
bility of a qualified and multilingual
workforce,  relatively low costs, the
presence of EC institutions, and the
closeness of contact between banks,
brought about by the reduced dimen-
sions of Luxembourg. .

A compelling intrasectoral element of
attraction has also weighed on a great
many banks’ decision to come to
Luxembourg. The establishment in
Luxembourg of a few important
banks of the same nationality has
brought along others, for reasons of
competition as well as of standing.
Once its renown as a centre of Euro-
market activities- was established, L ux-
embourg drew banks of other coun-
tries looking for an outlet on the
market. The creation of an affiliaté in

Luxembourg has thus become for
many banks an integral part of their
longterm strategy of involvement in
international money and capital mar-
kets.

If the inflow of foreign financial
enterprises has transformed Luxem-
bourg into a focal point of interna-
tional finance it has also greatly
contributed to the growth of the
domestic economy, through the tax
income it provides to . the public
Treasury and through the employment
it gives to more than 9,000 persons,
i.e. about 5.5% of the overall Luxem-
bourg active population.

Though the relative flexibility of the
legal rules has been and remains
attractive to financial institutions,
enabling them to work as “universal”
banks, a strengthening of those rules
has been unavoidable to maintain an
orderly growth of the centre under
sufficiently severe conditions of selec-
tivity.

The bases for a specific regulation of
banking activities was laid in 1945 by
the creation of the function of Bank-.
ing Control Commissioner, whose
competence was specified and extend-
ed by later texts, especially by the
decree of June 19, 1965 and the law
of April 23, 1981. The Commissioner
plays a particularly important role as
early as at the level of the authorisa-
tion of a new establishment.

In preliminary contacts, possibly prior
to a formal request for authorisation,
he is able to discourage those banks
which would not fulfill the financial,
organisational and personal conditions
necessary to achieve effectively their
commercial goals, It is the aim of the
authorities to restrict the list of banks
to well renowned institutions. >
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Hong Kong and Luxembourg
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The  Commissioner’s  surveillance
covers the whole life-span of a bank
and is applied through controls in the
bank itself and through the informa-
tion with which every bank has to
supply him on a regular basis. It
includes e.g. the respect of the legally
prescribed bank ratios. Luxembourg
banks tend to keep a high level of own
assets, and the average solvency ratio
stands well above the legal minimum
of 3%.

The most important national group in
numbers and volume, are the 30
German banks. Among the 13 Luxem-
bourg and Belgian and 7 French banks,
are all the institutions actively in-
volved in the domestic market. The
presence of US banks, now numbering
11, has shown a relative decrease. But

the 14 Scandinavian, 7 Swiss and 6
Italian banks, all more recent new-
comers to Luxembourg, grow at a
dynamic rate. The 27 other banks are
multinational joint-ventures or come
from various other countries, e.g.
Japan, lIsrael, Arab Countries, Brazil,
the USSR, Poland and the P.R. of
China.

The banks contribution to Luxem-
bourg government revenue is crucial.
They supply 15% of all government
income. Their direct contribution is
much higher through the services
they buy and the taxes paid by their.
employees.

This helps to keep the banking climate
liberal now that Luxembourg’s share
of Eurocurrency business has since

| 1981 fallen back to about 10%. One of

the reasons for the decline is the
Eurodollar markets that have opened
in Hong Kong and Singapore.

Still the taxes foreign banks pay in
Luxembourg are much higher than in
Hong Kong. Corporation tax is 40%
but companies have also to pay
municipal, communal and wealth
taxes. There is a withholding tax on
remittances of dividends to foreign
parents.

Theoretically they pay about 60% of
their profits. But this is often reduced
by Luxembourg permitting banks to
credit head offices for services ren-
dered that can be as high as 50% of
actual profits on transactions booked
in Luxembourg. 0O

Two banks for Luxembourg
are in Hong Kong

Two Luxembourg banks are doing
business in Hong Kong and are
involved in deposit taking com-
panies with Belgian banks that are
major equity holders in their parent
companies in Luxembourg.

They are the Kredietbank S.A.
Luxembourgeoise, which operates a
DTC subsidiary known as KB
Luxembourg (Asia) Ltd., and the
Banque Generale du Luxembourg
S.A. that has a 17.5% holding in the
DTC known as the Belgian Finance
Co. Ltd.

Bernard M. Basecqz, representative
for Asia of Kredietbank and execu-
tive director of KB Luxembourg,
says more and more people in East
Asia are discovering Luxembourg
as a safe place to keep their money.
Not just safe against political
uncertainty but safe in terms of the
past history of the Luxembourg
banking system.

He says he is taking deposits and
managing funds for Asian clients.
An important attraction of Luxem-
bourg banks is that they are able to
offer a wide variety of investment
instruments not only in term
deposits in standard currencies but
also in the currency units of the

Common Market.

Bernard Basecqz says Luxembourg
shares with London a pre-eminent
position in Eurobond issues. It is
connected with all international
markets in forex and stocks. A gold
market has also been created.
Luxembourg provides not only an
offshore banking system. Firstly, it
is a private banking system. Legisla-
tion has put Luxembourg on a par
with Switzerland and is in some res-
pects ahead of Switzerland in
making it easy to open a private
bank account.

In 1978 it abolished value-added
tax on gold sales. In 1981 it legis-
lated to ensure banking secrecy for
private clients and this summer it
introduced legislation which will
allow fiduciary deposits to be
placed without difficulty in Lux-
embourg.

Euro-lending has bottomed out at
about 10% of its total for Luxem-
bourg. These legislative reforms
have since helped enable foreign
banks to continue to justify their
presence by diversifying into new
areas of activity. Private banking is
now a most important activity and
it has led to large involvement in

the capital markets in Europe.
Bernard Basecqz says Luxembourg
banks are always active in interna-
tional capital and financial markets
and East Asia is a region that can
hardly be served from a European
location. Hence his bank decided in
1980 to establish a presence in the
Hong Kong financial centre.

It chose Hong Kong because it
thought it could do better in the
region by establishing here than in
other Asian countries. In Hong
Kong it could also look at the
domestic market.

Now it has developed a client base
not only for lending but in all sorts
of banking business in the region
from Korea to Indonesia. In Hong
Kong itself it has been able more
and more to participate in local
business.

He says his bank can offer services
in anything that brings Hong Kong
and Asian companies closer to
Europe by diversification or net-
work expansion. A number of
Asian companies have already set
up holding companies in Luxem-
bourg.

But he doesn’t think his bank is
going after “hot” money business.
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it is looking for real investment
business. 1t is talking to companies
that have reached a level of devel-
opment to really want to expand
abroad.

The Hong Kong economy, he says,
is growing much more than any
country in Europe. It is becoming
again viable in economic terms. It
has advantages compared with
other Asian countries, such as in
the availability and qualification of
its labour force and the cost of
industrial rents.

Besides, it has a banking system
that, whatever the political turmoil,
functions very well.

Jacques Laloux, representative in
Hong Kong of the Banque Generale
du Luxembourg and general mana-
ger of the Belgian Finance Co. Ltd,,
says that with the presence of so
many foreign banks in Luxembourg
it is only natural the Luxembourg
banks themselves have become
more internationally oriented. This
is the case with his own bank.

He lists his bank’s Hong Kong
activities as management and parti-
cipation in syndicated loans in the

Asia Pacific region, international
securities services, capital goods
export credits, corporate finance
and trade promotion. It can offer
services in the incorporation of
holding companies, listing Euro-
bond issues and fund management,
Jacques Laloux says Hong Kong is a
listening post in Asia for his bank.
In private banking it is not so well
known as Switzerland but he sees
that as an advantage. He says
Luxembourg has a more low-key
profile which raises less suspicion
about banking secrecy.

He says Luxembourg’s banking
services are cheaper than most.
Luxembourg aiso has the advantage
of being a non-aligned country. It
has a neutral policy and has no
standing army, reducing its vulner-
ability in Europe.

Jacques Laloux says Eurodollar
business made Luxembourg an
important financial market. Lux-
embourg’s liberal regulations en-
abled private banking to grow and
offer services, like the incorpora-
tion of holding companies.

But a third important factor has

been the innovativeness of its stock
exchange in creating Euro-bond
issues, The Luxembourg stock
exchange is not only one of the few
that provides regular quotations of
these bonds maturing in seven to 12
years but also has an efficient
clearing system for their sale
internationally.

He says Luxembourg's free flow of
capital, its central location in
Europe, the fact that it is part of
the EEC and a neutral business
meeting point are among its main
attractions. It enables people to
diversify their business activities
and that, too, has helped develop
its merchant banking international
role.

Luxembourg, he says, plays an
important part in promoting trade
for Belgium. The sale of diamonds
to Hong Kong is an example. It is
also helping sell capital goods such
as Belgium equipment to the Hong
Kong Telephone Company. It is
one of the countries interested in
building the light railway for Tuen
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' WE DIDN'T REDUCE THE FEATURES.

JUST THE SIZE. AND THE PRICE.

The new Ricoh FT3050 desktop copier offers most of the
features of big copiers but in a much smaller size and at a
much smaller price.

For a start you get the Ricoh name and the reliability that
goes with it. You also get:

Six reproduction ratios.

3-level reduction and 2-level enlargement brings unparallel-
ed versatility and convenience to a desktop copier.
Microcomputer control.

Easy to use. simple microcomputer
control even features a self-diagnostic
system to prevent problems before
they occur.

Stationary Platen Control.
Documents stay firmly in place during
copying — and that includes bulky
originals such as books or computer
print-outs.

Excellent copies.

Ricoh’s unique copying process

q d from a

* The new-Ricoh FT3020.

ensures that even fine lines, solids, half-tones
and small characters are all clearly reproduced.
Universal cassette.

One cassette adjusts to hold paper from A6 to B4. §
And it's child’s play to remove and insert.
By pass Feeding Convenience.
Enables you to copy on a wide range of non-standard paper
types and sizes.

The Ricoh FT3050 has all of these features and more. But seeing
is believing so arrange a demonstration
today. You'll be amazed at the size, the
quality, the features, the versatility and
the price. :

But then what else would you expect
from Ricoh — the only copier company
in the world to win not one, but two
Deming Awards. An award given by
Japanese Industry only when consistent
strict quality control standards are met.

All the featires of the FE3050 with the exception of the redustion and
enfargement tacilities. ideal whete crisp, clean, quick copies are
X copler
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Gilman Office Machines

Better for your business

5th Floor, Elizabeth House, 250 Gloucester Road. Causeway Bay. Hong Kong

5-8930022
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Hong Kong and Luxembourg

Cargolux flies our goods

to the heart of V

Hong Kong should apply its free
trade policy to the airfreight indus-
try, says Sigmar Sigurdsson, an ice-
lander who is Asia/Pacific regional
director in Hong Kong for Cargolux
the charter carrier that is allowed
only twice a week to lift air cargo
both ways between Hong Kong and
Luxembourg.

Cargolux, which has lcelandic and
Swedish as well as Luxembourg
interests sharing its equity, must
apply to the Civil Aviation Depart-
ment three or four days in advance
for permission to operate a split-
charter every time it schedules a
flight into Kaitak.

It has a bi-lateral agreement for
jointventure flights to and from
Taipei. But not even a longterm
understanding covering its Hong
Kong operations.

Sigmar Sigurdsson says in the past
two months Cargolux has been un-
able to cope with shipper demand
out of Hong Kong. Yet the compe-
tition Cargolux injects into the
Hong Kong airfreight market is a
great protection for air shippers.

He feels the airfreight charter con-
cept in Hong Kong should be based
on the same free trade principle as
is enjoyed by every other Hong
Kong industry, such as shipping
and banking,

If there is no possibility of Hong
Kong and Luxembourg having a
reciprocal agreement on Cargolux’s
operations, at least there ought to

be a longterm indication from
Hong Kong that it could continue.
Sigmar Sigurdsson says Cargolux’s
current operation doesn't make all
that much economic sense unless it
has some indication it can as a re-
gular carrier operate throughout the
year. He estimates the Hong Kong
air cargo market will continue in
1984 to be about the same volume
as in 1983 with possibly a minor
increase.

Cargolux, he says, if allowed, would
like to operate three flights a week
through Hong Kong.

He says the record this year shows
Cargolux was restricted in the third
week of last january at one day’s
notice to upliﬂ:mg only 55 tonnes a
week, Yet it had two weekly char-

ter flights with Boeing 747s that
could each lift 105 tonnes, or a to-

tal of 210 tonnes.

In subsequent weeks the restric-
tions were progressively relaxed so
that by the 10th week Cargolux
was permitted to [ift 85 tonnes.
Then it got permission to operate
two flights weekly through Hong
Kong provided Cargolux applied to
land on a flight-by-flight basis.
Cargolux, the world's second biggest
airfreight carrier, has been flying to
Hong Kong since 1970. It was cut
back from five flights aweek in 1981
to two or three flights.

Sigmar Sigurdsson says 1983 has
been a big surprise in the airfreight

industry. Cargolux’s air cargoes
have increased from the Far East by
60%. Out of Hong Kongthe increase -
has been about 30%.
He attributes the increase to buyers
replenishing inventories as recession
[ifts as well as coping with an in-
crease in retail sales. He does not
expect the same dramatic increases
in 1984.

He says Cargolux flies a lot of h;g’l
fashion textiles from Hong Kong to
Luxembourg for distribution to Eu-
ropean markets, mainly the Federal
Republic of Germany. It alsocarries
electrical and electronic goods vmeo
games and watches, etc, :

What does Cargolux bring in? _
Sigmar Sigurdsson says incoming air
cargoes are often consumer gﬂods i
and machinery mainly for textiles
production. Cargolux doesn’t do as
well between LuxembourgandHong
Kong as it does uplifting from Hong
Kong. But air cargo for Taéwm -is
very strong. )

Charter carriers are cheaper tham =
scheduled carriers, But even airlines
are quottng shippers 20-36% be%ow

consohdate small shtpments ge’c &
5% discount if they fulfil the mini-
mum tonnage requirements' =@f o
carriers. -
Sigmar Sigurdsson defines a spi -
charter contract as one enabling a
charter carrier to accept air cargo
from an unlimited number of ship-
pers and consignees down to a mini-
mum weight per cmsegnment of
500 kilos. . o
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We care enough to make
First Class a natural expression
of perfection.

i

“Whenever | give a rose to a Senator Class passenger the reaction is almost always the same. A

smile. And as natural as that may seem, to me, it makes keeping a rose fresh and perfect something
really important, really worthwhile. And really First Class”.

~ Lufthansa

German Airlines

126 destinations within 70 countries and 6 continents throughout the world. For reservations contact your
favourite IATA Passenger Agent or Freight Forwarder respectively. Alternatively, telephone Lufthansa, Landmark
East 6th Fioor, 12 Ice House Street, 5-225101, Empire Centre, Tsim Sha Tsui East 3665201/2,

Reservations 5-212311. Cargo 3-8297521
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Tiny Luxembourg makes a big
audio-visual impact in Europe.
Broadcasting radio and television
programmes abroad is one of the
Grand Duchy’s principal industries.
A private company called the
Compagnie Luxembourgeoise de
Telefusion (CTL) holds a Govern-
ment franchise. It is better known to
listeners and TV watchers through-
out Europe as Radio-Tele Luxem-
bourg (RTL).

The company was founded in 1929,
and has built up its activities to
become the biggest commercial
broadcasting station in Europe,
Most of the CLT shares are held by
Belgian and French interests — the
biggest shareholder is the Bruxelles
Lambert group — but it is the
Luxembourg state which licenses
the company and demands that a
majority of the Board of Directors
must be Luxembourgeoise (they
include representatives of the three
largest political parties) as well as
the Chairman.

With ten transmitters, RTL broad-
casts radio services in French,
German, English, Dutch and Lux-
embourgeoise as well as two tele-
vision channels, both in French,
one to eastern France and the other
to Belgium and Luxembourg. There
are also special broadcasts in
ltalian,  Portuguese, Spanish,
Serbo-Croat and English for foreign-
ers living in and around the Grand-
Duchy.

The total daily audience of RTL’s
radio and television services s
estimated at more than 40 million,
and the company reaps a consider-
able harvest of advertising which
has made CLT the country’s biggest
taxpayer. Recently there has been
diversification into other audio-

visual fields such as production,
music publishing and the written
press, but the major question mark
which hangs over the company
concerns satellite television which is
expected to reach Europe in 1985.
At Geneva in 1977 the Grand-
Duchy was allocated five channels
which can be used for television
broadcasting by satellite, with their
use to be determined and licensed
by the state, For years the dream
has been of RTL having its own
satellite, launched by either the
European Ariane system or by the
US space shuttle, but after consi-
derable agonising within the com-
pany and a degree of procrastina-
tion which infuriated the Govern-
ment as decision deadlines passed,
the French and Belgian share-
holders in CLT have now set their
face against a satellite, which they
do not believe will justify the
enormous cost involved.

In fact, one of the biggest problems
standing in the way of satellite
broadcasting by the company,
which could cover large areas of
Europe, is the attitude of Luxem-
bourg’s neighbours, Especially to
the countries where as broadcast-
ing is under state control, or where
there is a state broadcasting mono-
poly, RTL’ radio services have
always seemed dangerously free of
control, and disquiet about possible
Europe-wide television transmis-
sions is still greater.

The French and Belgians already
see the existing television channels
attracting a wider share of the
audience in the areas of their
country covered by RTL than their
own state-run networks, and in the
case of the French, creaming off a
substantial share of the advertising

Radio Luxembourg?

market as well, |n Belgium, RTL is
in competition with the state-run
RTBF channel, which is mot per
mitted to show advertising and is at
a disadvantage to its private rival in
resources, although the present
Government in Brussells does not
seem particularly concerned by
this.

However, when RTL recently pro-
posed the setting up of a Flemish-
language channel to cover Dutch-
speaking Belgians in the north of
the country, the Flemish regional
administration was quick to reject
the project.

The previous Social Democrat-Free
Democrat administration in West
Germany made it repeatedly clear
that they were not disposed to
favour an RTL German language
satellite channel covering most of
the country and competing for
advertising with the national net-
work. The new Government of
Helmut Kohl seems to be mare
conciliatory, but there remains a
considerable  conflict  between
RTL’s commercial ambitions and
the interests in the audio visual field
of neighbouring countries which
possesses rather more clout than
the Grand-Duchy.

The company faces the prospect of
being left behind if it does not
exploit the opportunities offered
by satellite broadcasting when its
rivals are doing so, but on the other
hand the commercial and political
problems in the way are still far
from being resolved. The latest
suggestion is that RTL could use
one of the channels on the French
television satellite due for launching
in 1985, but understandably the
authorities in Luxembourg are
hardly thrilled by the idea. 0
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Pinstripe pirates in
the South China Sea

Reprinted from Business World

Magazine for the International Chamber of Commerce
Written by Timothy Nater, Managing Editor

Guile and stealth, the winning ways of
the confidence trickster, and an in-
sider’s knowledge - of international
trade and payments procedures—these
are the weapons of today’s pinstripe
pirates, whose multi-bitlion - dollar
pickings dwarf the booty of the old-
time buccaneers. Nobody—insurers,
shippers, bankers, merchants—can do
more than guesstimate how much in
cash and kind is lost yearly through
maritime fraud. The figure usually
quoted is $1 billion, but is unverifi-
able. A high proportion goes undetect-
ed or is never reported. Those who
have been duped, frequently prefer to

__suffer in silence.

What is certain is that world recession
has encouraged manipulation and falsi-
fication of documents, cargo devia-
tions, scuttlings, disappearances of
ships, and other variations of maritime
fraud. AIf Perry, assistant. general
manager of the Salvage Association in
London, says: “With too many ships
chasing too few cargoes, there has

been dramatic increase in dubious
shipping losses. Owners with a ship on’.

mortgage, and no prospects of earning
freight, can be tempted too easily to
get a depreciating asset off their hands
dishonestly.”

Frauds these days are often a desper-
ate attempt by a shipowner operating
on wafer-thin margins to stave off fin-
ancial disaster. One way to do that is
simply to interrupt a voyage, sell the
cargo illegally, and scuttle the ship.
Charter fraud is another racket’ that
has blossomed in the present unstable
state of the shipping industry. A char-
terer will hire a ship with an jnitial
down payment and canvass for cargo
at attractively low rates. With the
freight paid for and the cargo on board,

the charterer goes conveniently into
liquidation, leaving shipowner and
buyer to fight it out. Commercial hard
times have made potential victims for-
get the old tag caveat emptor (let the
buyer beware). Many fail to inquire as
thoroughly as they should into the re-
putation and financial standing of
business partners when offered cut-
price rates.

One way to make those checks is
through the International Maritime
Bureau (IMB), one of the few institu-
tions equipped to monitor the global
evolution of shipping fraud. The IMB
was set up in the East London suburb
of Barking nearly three years ago by
the International Chamber of Com-
merce, an initiative by private business
in an area neglected by governments.

Data Bank

The IMB’s main function is to combat
fraud, investigate, and to advise com-
panies on how to avoid being swind-
led. Of course, the IMB has no law-en-
forcement powers of its own, but it
gets results. by co-operating with na-
tional-police forces. Information is the
Bureau’s stock in trade, and an ex-
panding data bank enable it to study
the epidemiology of maritime fraud,
as - well as to pinpoint operators with
criminal records.

The group receives an average of 15
complaints a month, most of them in-
volving losses of several million dollars.
The 78 cases handled last year includ-
ed 21 documentary frauds, 19 charter
frauds, nine vessel deviations, and four
scuttlings. But the Bureau-learns of
only a small minority of cases, possi-
bly as little as 10 per cent. On the
bright side, more and more traders are

checking out deals soon enough for
the IMB either to prevent swindles or
reassure the client that it is only a false
alarm.

Despite the Bureau’s efforts, gullibility
is still widespread. Director Erjc Ellen,
former chief constable of the Port of
London, says he is amazed at the read-
iness of experienced traders to shut
their minds to danger signals when
mesmerized by the chance of a bargain.
According to Ellen: ““Even when they
have been bitten, some people go on
throwing good money after bad in an
attempt to buy their way out of an ob-
viously fraudulent mess. It never
works,"”

The Bureau’s latest confidential bulle-
tin, after quoting earlier warnings
about a cargo stranded because of the
shipowner’s alleged financial difficul-
ties, notes that shippers threw in an
extra $120,000 in an attempt to get
the consignment to its destination.
Mixed up in the affair is a Greek oper-
ator known as the Mr, Big of maritime
fraud, a man of many aliases and much
subtlety who is believed to have divert-
ed well over $50 million into his own
pockets since the mid-1970s. Although
a familiar figure in the Port of Piraeus,
Mr. Big has yet to be brought to jus-
tice.

That is about par for the course. So far
only a handful of fraudsters are behind
bars, though arrests are increasing.
This year, a Singapore court handed
down jail sentences of up to four years
to a quartet of crooks for scuttlings in
the Indian Ocean. Three more frauds-
ters were jailed in Alabama for their
part in a $25 million swindle involving
a non-existent coffee shipment.

One big recent catch was Kaare Gilboe
Junior, a Norwegian involved in induc-
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ing the Chinese government to pay the
wrong people for a $3.5 million wheat
shipment. Gilboe, who was tracked by
IMB investigators, was jailed in the
United States for 20 years on eight
counts of fraud. Ellen worked through
the City of London Police fraud squad
and the FBI in New York, who made
the arrest. New York lawyer John
Martin was prompted to describe the
case as ‘‘a landmark in international
co-operation to combat maritime
fraud.”

Such landmarks are rare. One was the
creation in 1979 of the appropriately-
named FERIT—the Far East Regional
Investigation Team—after a spate of
ship founderings in the region. Set up
under the aegis of the Salvage Associa-
tion, and backed by the London insur-
ance market as well as marine insur-
ance associations in Hong Kong, Japan,
Indonesia, Malaysia, Singapore and
Thailand, FERIT drew some alarming
conclusions. It established that of
more than 60 losses in two years, 38
were suspicious. There was “‘a strong
probability” that as many as 16 of
those vessels were scuttled,
International ramifications—and by de-
finition nearly all cases of shipping
fraud have them—tend to lessen the
seal of police and national courts. Who
can blame them in a case like one noti-
fied to the IMB, which involved a ship
sailing under the Honduran flag, with
Greek owners, and a cargo loaded in
Trieste, Limassol and Capetown? The
freighter was supposedly sunk off Cy-
prus, and probably diverted to Le-
banon. The master was Greek, the
chief officer Turkish, the deckhands
were Gambian, and the cargo was in-
sured in London. In such circum-
stances, it is understandable if the all-

important question goes unanswered:
Which police force is responsible for
investigations?

Enforcement problems, then, remain
the old intractable ones of the terri-
torial extent of police powers, of con-
flicting jurisdictions, of inadequate co-
operation and exchange of informa-
tion. IMB investigator David Belsham
says: ‘‘Police everywhere are overwork-
ed. Priority has to go to crimes affect-
ing the communities they serve,. be-
cause that is what governments and
public opinion quite reasonably want.
Fraud investigations are notoriously
time-consuming, and when the injured
parties are in a foreign country—well,
the case gets a low priority.”

Worrying

Delays in bringing to book the main
perpetrators of the biggest shipping
fraud- of all time—the scuttling of the
213,928 ton Liberian-registered super-
tanker Salem—are a worrying example
of the ease with which fraudsters can
evade justice. And yet everything about
the Salem saga was on so vast a scale
that the case made headlines world-
wide. The ship itself, sunk by its crew
three years ago off West Africa, was
more than three football fields long.
Insurance cover was $34 million dol-
lars and the cargo of crude oil—divert-
ed illegally to Durban in South Africa—
was insured for $60.2 million.

For those with a nose for such things,
the Salem’s loss stank of fraud. Among
the give-aways: distress signals were
not transmitted until another ship was
in sight; the rescued crew carried pack-
ed suitcases and freshly cut sand-
wiches, but unaccountably forgot the
ship’s log. The Salvage Associations’s

Alf Perry recalls: ““The story was that
a fully-loaded tanker had exploded—
and that is almost impossible. Normal-
ly, tanker explosions are caused by
gases in the void of an empty or partly
loaded ship.”” One of the many unusual
aspects of the Salem Affair was that
the ship was an ultra-modern vessel in
good condition. It was far from the
rust-encrusted hulk, scarcely seawor-
thy and a couple of voyages from the
scrapheap, usually associated with ‘this
type of swindle, known in the insur-
ance business as “‘rust-bucket’’ frauds.
More typical was the story of the
Greek-owned Viki K, 30 years old and
a rust bucket if ever there was one.
The IMB took up the trail in response
to an anguished plea from a business-
man in the Gulf. Iranian importers had
paid $1 million for a consignment of
steel that never materialized. Unless
they could prove that the cargo was
stolen, they faced prosecution under
the Islamic Revolution’s stern laws.
“Lives were at risk, because the Iranian
government thought they had got the
money out of the country illegally,”
Ellen recalls.
IMB investigators pieced together the
story of the missing cargo, and got the
Iranians off the hook, although it was
too late to recover the steel. This is
what happened: The Italian exporters
handed the cargo to a local agent, who
booked space on the Viki K at rock-.
bottom rates. The steel was loaded at
Piombino and the ship was next heard
of two months later when it allegedly
sank in the Red Sea after an engine-
room fire. But the odd thing was that
the Viki had apparently taken 21 days
to traverse the Suez Canal instead of
the usual 12 hours, and it lacked an
alibi. IMB investigator John Crosby,
-
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sent out to the Viki K's home port of
Piraeus, ferreted out the truth—the
steel was unloaded in Port Said and
sold in small lots to construction com-
panies in Egypt. Then the empty ship
passed through the Suez Canal, and
was scuttled soon after entering the
Red Sea. The same day, all 16 mem-
bers of the crew were picked up by a
bulk carrier.

There are signs that governments are
beginning to sit up and take notice of
maritime fraud. The U.N.’s Interna-
tional Maritime Organization (IMO) is
backing the IMB's intelligence gather-

“ing and has appealed to governments

to do the same. The Commonwealth
Secretariat has set up a panel of ex-
perts on the subject, which includes
the IMB. More significantly, Greece,
which has one of the world’s biggest
merchant fleets, recently promised to
step up efforts to bring cases to trial.
Justice Minister George Mangakis an-
nounced that a maritime court to deal
with fraud will be formed in Piraeus
next year. He also said indictments
had been issued in three major cases
before the Greek courts.

Abuse of the time-honoured letter of
credit system for paying for goods
shipped internationally can yield vast
sums to fraudsters. The letter of credit
itself is a written order from a bank in
one country to a bank in another au-
thorizing payment to the seller. It
needs to be backed by supporting
documents, among them ithe bill of
lading—a key document because it is
an instrument of title to goods, the
commercial invoice, insurance certifi-
cate, certificate of origin, and so on.
These supporting documents are most
often faked. Blank bills of lading can
be bought over the counter, and no
questions asked, from stationers in the
City of London for five pence a form.
Says Ellen: “This is fertile ground for
the criminal who sets himself up as a
trader and offers non-existent goods."”
This is how it works: The fraudster
agrees to supply and ship goods. Usual-
ly, there is an exchange of simple con-
tracts or a pro-forma invoice. Then the
buyer instructs his own bank to open a
letter of credit in favour of the seller,
which is forwarded through an advis-
ing bank in the seller’s country. With

the letter of credit in his hands, all the
fraudster needs is the backing docu-
ments to obtain money from his bank.
Ellen wants the banks to assume more
responsibility for checking documents,
although so far they have been reluc-
tant to do so for legal as well as prac-
tical reasons. Bernard Wheble, chair-
man of the ICC Banking Commission,
which draws up rules on documentary
credits applied by banks worldwide,
says the banks can do much to help
customers—but at the beginning of a
transaction, not at the payment stage.
“The time to avoid fraud is during
the first contacts between buyer and
seller”, he says. “This is when banks
can brief buyers on credit rating and
the standing of a prospective sup-
plier”.

Pieces of Paper

Wheble argues that banks have less
chance of preventing fraud when the
letter of credit and supporting docu-
ments are submitted. ‘‘Banks see docu-
ments only, pieces of paper, never the
goods to which these pieces of paper
relate’’, he explains, “The banks can
check for apparent irregularities in
those documents: only too rarely are
they in a position to challenge their
genuineness’’.

Building elaborate barriers to thwart
a tiny minority of dishonest traders
has one big drawback. It would com-
plicate and slow down international
trade at the very time when there is a
powerful movement, backed by the
U.N. and governments of major trading
nations, towards simplifying docu-
mentation and procedures. According
to Wheble: “Introduction of unduly
restrictive measures by a buyer may be
counter-productive. They may well
stifle essential, legitimate and honest
trade”,

Ellen has proposed introduction of a
“secure” bill of lading for high-risk
cargoes, using devices like watermarks,
security threads, embossed printing,
serial numbers and registration. The
IMB director is also canvassing the idea
of a two-tier checking system for letter
of credit operations, with special safe-
guards available to traders who suspect
they may be vulnerable. These might

include verification of ownership, size
and position of vessels on the date
stated in the bill of lading through
Lloyd’s Register and Lloyd’s Shipping
Index.

There are other defence measures, most
of them common-sense precautions in
the category of prudent business prac-
tice. The basic ones are to check out
the financial status and reputation of
unknown trading partners, and to be
particularly wary of cut-price bargains.
Buyers should establish whether the
carrying vessel is on charter, and who
the charterers and owners are. Cargo
surveys by independent inspectors are
another possible safeguard. Or vessels
could carry so-called ‘‘supercargoes”,
officials charged with making sure the
cargo reaches its destination in good
order,

Shipping veterans discern constantly
shifting patterns in fraud, either refine-
ments of the classic rackets or exploit-
ation of new, fertile areas. Fraud al-
ways flourishes wherever there is arm-
ed conflict, and political or economic
chaos.

A couple of years back, ports on the
Lebanese - coast were the favourite
place for deviation of cargo. Charterers
facing heavy extra costs because of
congestion in Gulf or West African
ports found it paid to sell their cargoes
in war-torn Lebanon. The trick was to
pick up arms in Cyprus beforehand to
use as a berthing ticket acceptable to
the controlling Lebanese factions. The
Israeli invasion ended that one, and
now the Iran-lragi war is attracting the
fraudsters. Iran desperately needs sup-
plies, and has been swindled out of at
least three major weapons consign-
ments. It is difficult to persuade ships
to go there, apart, of course, from
those vessels whose masters have no in-
tention of entering the war zone and:
completing the voyage. Says Alf Perry:
It is surprising how many ships fail to
make it to lranian ports. They run
aground on the Red Sea coast or in the
Gulf, or simply catch fire. The pattern
is clearly discernible”.

And the latest word in the shipping
market is that interests controlled by
Mr. Big in Piraeus are offering cargo
space on ships bound for Iran, M|
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Opportunities brighten
for students going to UK

Having sunk to a nadir in the past few
years, opportunities for Hong Kong
students in the U.K. are suddenly be-
coming brighter. And the Chamber has
played a peripheral role in bringing
about this improvement.

This autumn some 1,220 Hong Kong
students left to study first degree or
post-graduate courses in the U.K. In
1982 the number was 671.

This represents a jump of 100 per cent
for those taking first degrees and 50
per cent for post-graduate courses.

The overall number of Hong Kong stu-
dents in the U.K. in 1982/83 was some
4,500, a 12 per cent increase over the
previous year, but still well below the
high point of 5,300 for 1979/80.

The reasons for the fall-off are well
enough known. In 1979 the British
Government decided that Hong Kong
students, who have traditionally turn-
ed to Britain as a source of further
education, should pay the level of fees
demanded of ‘overseas’ students, rather
than the hitherto prevailing ‘home’
level.

All places at British Universities are to
some extent subsidised by the British
tax-payer, but as part of Prime Minis-
ter Thatcher’s cost-cutting drive, it was
thought right that the major subsidy
should go to home students.

Although in theory this may seem a
logical and fair decision, it soon be-
came apparent that it was not quite so
easy to define a ‘home’ student. The
main loophole was the U.K.’s agree-
ments with the E.E.C., whereby stu-
dents from E.E.C. member countries
were obliged to be regarded as ‘home’
students, whereas those from countries
with traditional Commonwealth links,
most notably, Malaysia and Hong
Kong, were not.

The situation became even more com-
plex when the position of those from
E.E.C. dependent territories, such as
Macau for example, was taken into
account.

More importantly from the British
point of view, considerable concern
was expressed by a variety of sources,
including several industrial leaders, re-
garding the longer-term impact of this
decision.

Historically, Britain has derived a con-
siderable and sometimes unquantifia-
ble pay-off from its role as a world
centre of education. Orders for British
equipment by British-trained foreign
engineers is only one more obvious
example,

After appointing a Committee to look
into the position, Mrs. Thatcher’s Gov-
ernment eventually did an about-face
and decided that a case existed for an
enhanced degree of support for over-
seas students wishing to come to the
U.K.

50-50 Split

As far as Hong Kong is concerned, an
agreement was reached whereby the
U.K. and Hong Kong Governments
split on a 50-50 basis the difference
between the level of fees charged to
home and to overseas students. Al-
though means-tested, awards are in the
form of grants, not loans. This appears
to have restored the status quo for lo-
cal students, as this year’s figures show.
The Chamber, through its Home Affairs
Committee, played a small part in this
process by submissions to both the
U.K. and Hong Kong Governments,
Contact was perhaps made more effec-
tive by the fact that one of the princi-
pal cabinet ministers concerned, Sir

Keith Joseph as Secretary of State for
Education, already knew us well.

In his previous post as Secretary of
State for Industry, he had met the
trade and goodwill mission to Britain
by the then-Chairman, David Newbigg-
ing, in 1980. And he addressed a re-
cord turn-out of Chamber members at
a luncheon arranged in his honour dur-
ing his September, 1981 visit to Hong
Kong.

Britain’s new look at its role as an
educational centre is not however con-
fined simply to trying to catch up for
recently lost opportunities. One aspect
of the new policy, which will affect
Hong Kong, is the introduction of a
new series of scholarships aimed at
overseas students wishing to take high-
er degrees in the U.K,

These have been introduced under the
auspices of the Foreign & Common-
wealth Office, and will take effect
from the academic year commencing
in 1984. About eight opportunities are
expected to be granted to Hong Kong
graduates, and conditions for selection
have been recently announced.

The scholarships are career-oriented
and are for candidates in the private or
public sector to carry out post-gradu-
ate study or research at universities or
other educational or research institu-
tions in Britain. Applications are open
to those in trade, industry, finance,
the media or business-related areas.
They are tenable for one academic
year, for the first year of a longer
course or for shorter courses of three
months or more,

Applications should have some experi-
ence in their profession, or in original
research, and be between 25 and 40
years of age.

A Scholarship includes fares to and

THE BULLETIN DECEMBER 1983 27



s ’
The three LCCI gold medalists, all Hong Kong girls. Behind (from left): Mr. Harry Garlick the Chamber’s Assistant

Director, Mr, Oliver Siddle British Council representative in Hong Kong and Mr, Cattel, LCC/ Director, Education
Board, who flew to Hong Kong to congratulate all 14 Hong Kong winners,

from Britain and tuition fees, but no
financial help for living expenses can
be provided, or for wives or children
accompanying scholars.

The British Council in Hong Kong will
arrange placing, although candidates
who have already secured their place
are eligible. It is a condition of the
scheme that award-holders return to
Hong Kong on completion of their
studies.

Further details and application forms
can be obtained from:- Educational
Exchanges Officer, The British Coun-
cil, 265 Hennessy Road, Wanchai,
Hong Kong, and completed papers
must be returned to the Council by
16th December, 1983.

Harry Garlick, Chamber assistant di-
rector, in his capacity as Hong Kong
Representative for the Confederation
of British Industry, worked with the
British Council and British Trade
Commission on the F.C.0. Scheme,
largely by drawing on the experience
of a somewhat similar scheme which
has been available to Hong Kong en-
gineers for several decades.

This is the annual C.B.l. scholarship
scheme, which is administered by the
Chamber on behalf of the C.B.I.

This allows Hong Kong engineers to
broaden their experience by taking
up on-the-job training scholarships
with British industry. Those selected
work with British companies on an
expenses-paid scheme for periods of
between four and 18 months,

Suitable applicants are recommended
by a local Selection Committee, chair-
ed by Mr. John Weedon, a member of
the General Committee of the Cham-
ber. Mr. F.M, Castro, the Chamber’s
Social Secretary, helps with the ad-
ministrative work. Interviews for the
1984 scheme will be held during
December.

Two types of scholarship are awarded
in the fields of mechanical, electrical
and civil engineering. '

One is aimed at younger engineers who
have between one to four years’ work-
ing experience since graduation, and
who seek further practical experience
in order to supplement their academic
qualifications, and to equip them more

fully for their chosen careers.

The other type of scholarship is for
the more mature engineer who has at
least five years’ working experience,
and who now seeks advanced training
in a specific field.

100 Engineers

Over 100 Hong Kong engineers have
benefitted since the scheme came into
effect. The C.B.l. offers scholarships
to engineers throughout the world,
and reports from host companies indi-
cate that Hong Kong engineers are
among those who benefit most from
this type of training.

Not content just to work on other
people’s schemes, the Chamber this
year has introduced a new opportunity
of its own for students. This is an Essay
Competition, which is being organised
jointly with the South China Morning
Post, and is aimed principally at stu-
dents in economics and business sub-
jects, although any Hong Kong student
is welcome to submit an entry.

The intention is to stimulate original
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work and thinking among tomorrow’s
business leaders. A choice of four sub-
jects has been set (entrants may sub-
mit more than one effort), covering
Government'’s economic policies, the
taxation system, industrial diversifica-
tion and management standards.
Entries must be in by the end of Jan-
uary and prize-winners will receive
their prizes before the Summer vaca-
tion, Prizes are reasonably generous—
the first prize for instance is $2 000
cash, Details of the scheme are being
publicised regularly in the SCMP.

Even without the stimulus of prizes
or scholarships, Hong Kong’s young
people continue to do well in compari-
son with the rest of the world when it
comes to achieving standards of excel-
lence. The Chamber was pleased'to be
associated in October with the local
award ceremony for successful candi-
dates in the London Chamber of Com-
merce and Industry examinations.
Fourteen Hong Kong students passed
with flying colours in the LCC! Ex-
aminations 82/Autumn series, winning
international Gold, Silver and Bronze
awards.

In view of the excellent performance
of the Hong Kong participants, the
LCCI Director of the Education Board,
Mr. Cattell, flew to Hong Kong special-
ly to praise the students for their out-
standing achievements.

Harry Garlick, who presented the Gold,
Silver and Bronze medals on behalf of
the Chamber, said ‘Considering the
size of Hong Kong's population to
achieve 14 world standard ‘tops is
truly impressive.’

‘And what was interesting was the high
proportion of girl candidates achieving
good results. All three gold medal
awards to Hong Kong were won by the
ladies. The men had better watch out
or in a few years’ time the world will
be talking about the Hong Kong busin-
esswoman, rather than Hong Kong
businessman!’ |
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Potential for better
business with Spain

A Hong Kong General Chamber of
Commerce trade mission to Europe
has returned impressed with Hong
Kong’s potential to do more two-way
trade with Spain.

In four working days in Barcelona and
Madrid 14 representatives of 10 Cham-
ber member companies came away
with HK$3.4 million in firm orders
and $5.5 million under negotiation.

At the same time Mr. Daniel Koo,
managing director of Shui Hing Co.
who joined the mission in Spain,

placed orders for about HK$2 million
for Spanish goods.

Mr. Joop B.M. Litmaath, of Scarfell
Enterprises Ltd. who is chairman of
West Europe Area

the Chamber’s

Committee and who led the mission,
describes the mission’s results in Bar-
celona as excellent.

Spanish businessmen from 150 com-
panies in Barcelona, he says, visited
the mission’s exhibition in a leading
hotel.

Mr. Litmaath says his mission was
surprisingly successful in spite of the
language barrier, the depreciating value
of the Spanish currency and a strict
import licensing system.

He warns Hong Kong exporters it nor-
mally takes about three months to
conclude orders with Spain because
of the licensing system. He says that
was the reason why spot orders were
not much,

Nevertheless, the response of Spanish
businessmen to the mission’s short
visit was most encouraging and he pro-
poses recommending the Chamber in-
clude Spain in its trade mission to Eu-
rope again next year.

Zurich

The Chamber mission used Zurich in
Switzerland as its entry point to Eu-
rope. In three days in Zurich it did
firm business for HK$150,000 and
came away with a further $2 million
under negotiation. Mr. Litmaath des-
cribes the response as reasonable for
the time of year,

Mr. Litmaath sees Spanish affluence
increasing under its current relatively
conservative socialist government, And
he points out Spain annually has more
tourists (45 million) than its popula-
tion (38 million).

The mission sold Hong Kong-made
LCD watches and clocks, sporting
goods, leather goods, radios and re-
corders, musical cards, flashlights, kit-
chenware, toys, artificial flowers, etc,
Mr. Litmaath notes a new and wel-
come trend in the.composition of the
Chamber’s trade mission. Five business
women from Hong Kong represented
half the companies participating. He
says they were either standing-in for
their busy husbands or representing
their own firms.

He says the business women made for
a more congenial trip and reflected
more accurately the current liberal de-
velopment of the Hong Kong commu-
nity as well as enhancing its interna-
tional reputation. O
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New members

Thirteen members joined the Chamber

in November:-

Benson Textiles Ltd.

C.S. Sandhu & Sons

East Point Trading Co. Ltd.

Excambia Investments (HK) Ltd.

Export Direct (Hong Kong) Ltd.

Far East Force Co. Ltd,

Fiducia Limited

Leon Trading Company

Mayflower International Co.

New Development (HK) Trading Co.

Paul, Weiss, Rifkind, Wharton &
Garrison

William M. Mercer Limited

Wong's Industrial (Holdings) Ltd.

Mr. John Weedon, a member of the Chamber’s general committee,
presents a memento to Professor A. Peper, Mayor of Rotterdam,

who called on the Chamber on October 26.

(.’ \i \ / /
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The Hong Kong Japanese Chamber of Commerce and Industry held a joint meeting with
members of the Japan, Taiwan and Korea Area Committee of the Chamber in the Chamber'’s
boardroom on November 1. Mr. Kazou Ishikawa, chairman of the Japanese Chamber and
chairman of Mitsubishi Corporation (HK) Ltd., expressed his confidence in the eventual
outcome of the Beijing talks on the future of Hong Kong. Mr. Simon K.Y. Lee (centre right)
led the Chamber committee in the discussions. ‘

REAE WP LS

The Chamber’s China Committee entertained at lunch on November
3 senior officials of the China Merchants Steam Navigation Co. Ltd,
Mr. Anthony Russell (chairman) is seen greeting the shipping
company’s vice chairman, Mr. Yuan Keng.

~ Mr. Nobuyoshi Otsubo (third from right)
Director General for Trade and Industry,

" led a buying and selling mission in October

' from Japan’s Fukuoka Prefecture.

The delegation met on October 25, Acting
Chamber Director, Mr. Harry Garlick and

Mr. Ernest Leong, Assistant Director (Trade).
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M<uriel A. Smith, Minister of Economic
Development and Tourism in the Canadian
Provincial Government of Manitoba on
November 1 discussed expansion of trade
with Mr. Dennis Ting, Chamber General
Committee member, Mr. Harry Garlick,
Acting Director, and Mr. Ernest Leong,
Assistant Director (Trade). Behind the
Minister is Mr. Robert McLeod, director of
the Manitoba Industry Department.

Mr. Dennis Ting (centre), a member of the
Chamber’s general committee, spoke on
industrial investment in Hong Kong at the
Yokohama Conference on Economic
Development in Asia, held between October
23-28. Mr. Y.M. Wei, a Chamber member,
and Mr. Dennis Yeung, assistant manager
(industry ) accompanied Mr. Ting. Mr. M. M.
Kawamura, senior executive director of the
Yokohama Chamber of Commerce and
Industry is on Mr. Ting’s .left.

Two executive directors of the
State Trading Corporation of
India called on Mr. Ernest
Leong, Assistant Director
(Trade) on October 25 to
discuss countertrade with

Hong Kong in Indian

agricultural commaodities. They
are Mr. K.N. Venkatasubramanian
and Mr., S. Jayaraman.

With them was Hong Kong
branch manager, Mr. Arjun Adya,

Mr. Anthony Russell (third left), chairman of the Chamber’s China Committee, led a delegation of seven
members to Xiamen on October 21-23, meeting the Mayor, Zou Erjun; Mr. Jiang Ping, deputy director
of the Administration Committee of the Xiamen Special Economic Zone; and , Mr. Zhao Zongxin,
Director of the Commission of Foreign Relations and Trade of Fujian Province. The delegation toured
the Huli processing district of Xiamen SEZ and the new port at Dongdu. Mr. Zhao (centre left) is seen
meeting the Chamber delegation in this picture.
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SIEMENS

Putting power to

M/

\

work

High- and medium-voltage switchgear,
control equipment, motors and ]
pumps... Siemens, one of the world’s
leading electrical and electronic
engineering enterprises, plays an impor-
tant role in the distribution, control

and utilization of electric power which
turns the wheels of Hong Kong'’s
industry and commerce and ensures the
wellbeing of its citizens.

The Siemens offer includes planning,
manufacture, delivery, installation,
commissioning, maintenance and service,
provision of spares and training of
customer’s personnel.

- —— e . _—
™93 A = A o - ¥
SRSt s Ve i

In Hong Kong, the engineers and sales
consultants of the Siemens Division

of Jebsen & Co. Ltd. can be relied on to
supply solutions best suited to local
conditions.

For further information and advice,
please contact:

Jebsen & Co. Ltd.
Siemens Division

26/F, United Centre

95 Queensway, Hong Kong
Tel. No. 5-8233777

Jebsen has the know-how - and
power engineering equipment from Siemens



rade in Progress

Hong Kong Overall Merchandise Trade (HK$M)

Jan.-Aug. 1983 Jan.-Aug. 1982 % Change
Imports 106,377 92,619 +15
Domestic Exports 62,979 53,227 +18
Re-Exports 33,548 28,598 +17
Total Exports 96,528 81,826 +18
Totai Trade 202,905 174,444 +16
Balance of Trade -9,850 -10,794 -9
Visible Gap as % of Total Trade 9.26 11.65
Imports : Major Suppliers (HK$M)
Jan.-Aug. 1983 Jan.-Aug. 1982
China 25,214 20,835
Japan 24,320 20,462
USA 12,117 10,098
Taiwan 7,647 6,804
Singapore 6,057 6,795
UK 4,727 4,488
South Korea 3,021 2,932
Fed. Rep. of Germany 2,868 2,223
Switzerland 1,982 1,722
Australia 1,661 1,530
Imports : Major Groups (HK$M)
Jan.-Aug. 1983 Jan.-Aug. 1982
Raw materials 45,469 37,281
Consumer goods 28,413 24,539
Capital goods 13,717 13,090
Foodstuffs 12,010 10,572
Fuels 6,769 7,137
Domestic Exports : Major Markets (HK$M)
Jan.-Aug. 1983 Jan.-Aug. 1982
USA 26,057 19,857
UK 5,213 4,488
Fed. Rep. of Germany 4912 4,523
China 3,674 2,434
Japan 2,298 2,009
Canada 2,282 1,642
Australia 1,620 1,841
Singapore 1,367 1,241
Netherlands 1,227 1,078
Saudi Arabia 1,051 864
Domestic Exports : Major Products (HK$M)
Jan.-Aug. 1983 Jan.-Aug. 1982
Clothing 21,031 18,750
Toys, dolls and games 5,560 5,989
Textiles 4,235 3,210
Watches 3,767 3,204
Radios 2,126 2,300
Electronic components for computer 1,808 921
Electric fans 959 771
Hairdryers, curlers and curling tong heaters 805 626
Handbags 520 747
Footwear 481 6525
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Re-exports : Major Markets (HK$M)

Jan.-Aug. 1983 Jan.-Aug. 1982

China 6,529 5,371
USA - 4,769 3,680
Singapore 2,791 2,245

Indonesia 2,606 2,923
Taiwan 2,050 1,728
Japan 1,830 1,699
South Korea 1,540 1,074
Macau 1,195 999
Philippines 1,023 957
Saudi Arabia 910 586

Re-exports : Major Products (HK$M)
Jan.-Aug. 1983 Jan.-Aug. 1982

Textiles 4,602 4,435
Chemicals and related products 3,080 2,544
Articles of apparel and clothing accessories 2,791 1,914
Electrical machinery, apparatus and appliances and electrical parts 2,804 2,214
Photographic apparatus, equipment and supplies and

optical goods, watches and clocks 2,557 1,952
Crude materials, inedible except fuels 2,243 1,938
Food 2,194 1,778
Non-metallic mineral manufactures 1,668 1,686

Values and volume - monthly progress (HK$M)

Imports Domestic Exports Re-exports Totai Trade
$™M Quantum Index $mM Quantum Index $M Quantum Index $M
(1981:100) (1981:100) {1981:100)

1980 111,651 90 68,171 92 30,072 78 209,894
1981 138,375 100 80,423 100 41,739 100 260,537
1982 142,893 98 83,032 97 44,353 97 270,278
Monthly Average
1982 11,908 6,919 3,696 22,523
Jan. 1983 11,537 y 91 6,439 90 3,718 95 21,694
Feb. 10,166 79 5,569 76 3,435 87 19,170
Mar. 12,440 97 6,620 91 3,999 101 23,059
Apr. 13,633 104 7612 103 4,171 103 25,316
May 13,933 106 8,003 107 4,285 103 26,194
June 14,481 109 8,920 116 4,389 106 27,790
July 15,184 113 9,853 126 4,718 113 29,755
Aug. 15,119 9,965 4,856 29,940

Area Comparison (HK$M)

Imports Domestic Exports Re-exports
Jan.-Aug. 1983 Jan.-Aug. 1983 Jan,-Aug. 1983
Asia (excluding China) 47,629 7,279 15,314
China 25,214 3,674 6,629
West Europe 15,461 16,686 2,202
(EEC 12,602 13,743 1,723)
North America 12,900 28,360 5,158
Australia 1,661 1,620 511
Africa 919 1,407 1,169
Middle East 830 2,453 2,025
Latin America 803 781 367
Rest of World 960 819 273
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Qur scientific planning and mechanised installation, aug-
mented by advanced production techniques and modern
management methods, make us the most up-to-date and
efficient factory of its kind. With these facilities plus our
continuous creative efforts, latest technical advancements,
modern industrial designs and vigilant value analysis, we
can supply flashlights of better quality, better design, better
price and can offer you better service. For resale or own
use, the best choice will always be

FLASHLIGHTS BY SONCA

The World’s Largest Flashlight Manufacturer

SDNCA INDUSTRIES LTD. PO.BOX 95974 TSIM SHA TSUI POST OFFICE. KOWLOON. HONG KONG.CABLE. SONCALTD TELEX. 54298 SONCA HX
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It pays to train your own engineers,
join the Engineering Graduate Training Scheme

HEA Tk L FE il

The Vocational Training Council (VTC) is inviting
employers in the following fields to participate in
the Engineering Graduate Training Scheme (EGTS):

(a) Civil Engineering

(b) Electrical Engineering

(c) Electronics Engineering

(d) Mechanical Engineering

(e) Production/Industrial Engineering
(f) Structural Engineering

The Comittee on Training of Technologists is responsible
for the administration of the EGTS. The object of the EGTS
is to bring about sufficient practical training opportunities
in local industries for Hong Kong engineering graduates.
Employers participating in the EGTS will be required to
provide the graduates with upto 18 months practical training
of a standard acceptable for the Corporate Membership of
the Hong Kong Institution of Engineers. The training of
the graduates will be monitored by the Committee in
conjunction with the HKIE. A subsidy will be granted to
each graduate receiving training under the EGTS to be
paid through his employer as part of his salary. The current
rate of subsidy is HK$1,600 per graduate per month.

To be eligible to participate in the EGTS, employers
must be able to provide post-graduate training which
conforms to.the HKIE requirements for Formal Training
Scheme °‘A’. Details of the HKIE requirements are set out
in its Membership Information Booklet which is available
from the Secretary, Hong Kong Institution of Engineers,
1005, Capitol Centre, Causeway Bay.

If you are interested to participate in the EGTS, please
telephone 5-8932341 for more details or just complete and
mail the coupon below.

To: The Committee on Training of Technologists
c/o The Technologist Training Unit
Technical Education and Industrial

Training Department

14/F, Harbour Centre,
Harbour Road, Wan Chai,
Hong Kong.
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We are interested to participate in the EGTS. Please send us more details.
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Name of company:

Nature of business:

R I XBE .
Name of person to contact: Position:
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Address:
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Telephone:
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